
AROUND 2,500 
securitization market 
professionals from 
Europe and the rest of the 
world had descended on 
Barcelona’s international 
convention centre by the 
end of Tuesday — but 
while numbers are up 
on last year, the agenda 
remains firmly focused on 
regulation.

 Overall attendance 
for the AFME and IMN’s 
joint conference is 
expected to reach 3,500, 
an increase of around 200 
on 2014’s numbers. This 

is the second year that the 
conference has returned to 
Barcelona after a spell in 
London and then Brussels 
in the wake of the financial 
crisis.

 “This looks bigger 
and healthier than last 
year,” said one market 
professional speaking with 
GlobalCapital on Tuesday. 
But while most delegates 
were in agreement about 
the upbeat sentiment, 
there was some level of 
weariness — with a flipside 
of indefatigable optimism 
— about the continued 
struggle against the 
punitive 

AFME: Hang together,  
or we'll all hang separately

ABS investors plead for 
regulatory harmony

Array of new deals, but 
“cracks showing”

INDUSTRY PRACTITIONERS from all 
parts of the market need to unify in order 
to protect its regeneration from onerous 
regulations, said AFME members at Global 
ABS in Barcelona.

Years after the European crisis, the secu-
ritisation industry is slowly regaining the 
trust it lost from regulators and politicians 
who are now calling for industry participa-
tion in conversations over future regula-
tions. 

But - as recently evidenced by calls for 
risk retention requirements to be raised 
from 5% to 15% by some members of the 
European Parliament on Tuesday - the 
industry needs to remain unified or it risks 
losing its momentum, said speakers at the 

“Speaking up for Securitisation” panel. 
“If we don't commit the time...we won’t 

have a market,” said Rob Ford, portfolio 
manager at TwentyFour Asset Manage-
ment. 

“When I started as an investor…I was 
telling my clients there was $2tr in the 
securitisation market. Now its $600bn,” he 
said, later adding that there is a risk that 
the market dwindles to a point where it is 
too insignificant to rebuild.

The American market, which has made 
a resounding comeback since the crisis, 
benefitted from several factors, including 
a homogenous infrastructure between op-
erations in different locations, an investor 
base with a longer history of credit invest-
ment and a greater reliance by banks on 
securitization as a means of 

SEVERAL ABS are being marketed this 
week in Barcelona, where delegates are 
meeting for IMN and AFME’s Global ABS 
securitization conference — but the mar-
ket is showing signs of stress.

Even with a broad range of assets on dis-
play, persistent turbulence in rates has 
begun to undermine the momentum the 
market has built up so far this year. 

Last week, JP Morgan was forced to wid-
en the spreads on offer for most of its dual 
currency CMBS, and Goldman Sachs an-
nounced its was postponing its sale of an 
Italian CMBS. Even more granular asset 
classes like auto ABS saw some meaning-
ful spread widening. 

“I think it is sentiment around Greece 
and rates volatility — fixed income man-
dates are shrinking generally,” said Ru-
ben van Leeuwen, senior ABS 

INVESTORS ON 
one of the first 
panels of Global 
ABS kicked off the 
conference with 
a plea for regula-
tory harmony, 
particularly on the 
due diligence and 
reporting require-
ments that are 
fragmenting the 
market.

While Solvency 
II, CRD IV and the 
Alternative Invest-
ment Fund Man-
agement Directive 

(AIFMD) require 
different levels of 
due diligence and 
disclosure, and 
different standards 
of proof, asset 
managers who run 
money in ABS are 
bearing the burden 
of disconnected 
regulation.

“There’s a very 
similar set of 
regulations, but 
not quite identi-
cal,” said Rob 
Ford, partner at 
TwentyFour Asset 
Management. “The 
core of 

Barca expects 3,500 as 
regulatory focus persists
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Welcome to Global ABS™ 2015  

16 June 2015Dear Industry Colleague,
On behalf of the Association for Financial Markets in Europe and Information Management Network, we 
welcome you to Barcelona for Global ABS 2015. 

Developed in consultation with leading investors and issuers, bankers, lawyers, and members of the AFME 
Securitisation Board, this year’s  programme truly reflects the most pressing and relevant issues of the day. As 
of early June, overall conference registration remains robust at 3,500 pre-registered delegates. Perhaps this is 
due to rebounding auto ABS and UK RMBS issuance, increased CLO sector activity, or the efforts of the ECB and 
other regulatory bodies to boost primary issuance, improve market liquidity and establish market standards.  
Over the next three days, our program coverage will address these very issues along with:

Outlook for Liquidity/Primary Issuance in the ABS Markets under the ABS PP and Increasing Regulatory 
Reforms • SME Financing and the Role of Securitisation • Residential Real Estate Fundamentals and Outlook 
for Core & Peripheral RMBS, and Covered Bonds • Commercial Real Estate Fundamentals and European CMBS 
2.0 • Regulatory and Standards Developments including Basel/CMA, HQS/SST and Risk Retention • Outlook for 
Consumer ABS including Autos, Credit Cards, and Marketplace/Online Lending • US Single Family Rental ABS • 
Esoteric ABS including Renewables, Infrastructure • Asian/Australian Markets • Extensive European CLO Market 
Coverage…and more.

We would like to acknowledge our 100+ event sponsors who represent the leaders in the securitisation market. 
These firms are here to meet with you at Global ABS in order to demonstrate their services and expertise. We 
also wish to thank those who participated on the Global ABS Agenda Advisory Board, whose input helped to 
ensure a timely and relevant program.

Events of special note include our welcoming cocktail reception on Tuesday evening at 18.00h in the Banquet 
Hall, located on level P2.  Additionally, we are honoured to host the following keynote speakers this year:

•	 17 June at 9.00h: Fernando González, Head of Risk Strategy Division, European Central Bank
•	 17 June at 15.45h: David Rule, Executive Director, Prudential Policy, Bank of England and Co-Chair, 
	 BCBS–IOSCO Task Force on Securitisation Markets
•	 18 June at 11.00h: Raoul Ruparel, Co-Director, Open Europe

*Please note the detailed agenda, presentations and speaker bios are available for viewing on the IMN mobile 
website at www.imn.org/globalabs2015.  Here you can also direct message other attendees, and view the 
full delegate list. Complimentary WIFI is available: Network name-Global ABS; Password- globalcapital (case 
sensitive)

Sincerely, 

The Association for Financial Markets in Europe &
The Structured Finance Team, Information Management Network
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 08:15 — Registration and Breakfast

09:00 — Keynote Address
Introduction: 
Conference Co-Chair Jason H. P. Kravitt, Partner, 
MAYER BROWN LLP AND MEMBER OF AFME 
SECURITISATION EXECUTIVE COMMITTEE AND 
BOARD  

Speaker: 
Fernando González, Head of Risk Strategy Divi-
sion, EUROPEAN CENTRAL BANK 

09:30 
Securitisation and Funding the Real 
Economy: Assessing the Impact of the ABS 
Purchase Programme 	

Moderator: 
Ganesh Rajendra, Head of Credit & Mortgage 
Strategy, EMEA, RBS  

Panelists: 
Greg Branch, Partner / Chief Investment Officer, 
SCIO CAPITAL 
Sebastian Schuetz, Head of Section CEPH, 
DEUTSCHE BUNDESBANK 
Max H. Bronzwaer, Executive Director & Treas-
urer, OBVION 
Gordon Kerr, Structured Finance Research, DBRS 
RATINGS 
Vincent Keaveny, Partner, BAKER & MCKENZIE

10:30 — Refreshment Break in Exhibit Hall
 
11:00 — Track A

Residential Real Estate Fundamentals 

Moderator: 
Markus Reule, Managing Director, Asset Backed 
Finance, RBS  

11:00 — Track B
The ABS Research Analysts’ Roundtable 

Moderator: 
Dean Atkins, Partner, KINSON CAPITAL   

11:00 — Track C
The Conservative Monotone Approach: 
Transforming Credit Risk Into Regulatory 
Capital: Improving Internal Models and 
Reducing Reliance on CRAs 
 

11:00 — Track D   
Commercial Real Estate Overview in Europe 

Moderator: 
Paul House, Partner, VENN PARTNERS 

11:50 — Track A  
Funding the European Mortgage Market: A 
Return ‘Home’ to RMBS? 

Moderator: 
Christopher Walsh, Partner, CLIFFORD CHANCE  

11:50 — Track B  
Challenges in Financing the SME Sector 

Moderator: 
Biagio Giacalone, Head of Credit Solutions Group, 
Capital Markets, BANCA IMI  

11:50 — Track C
“Qualifying Securitisation”: Digesting the 
Alphabet Soup of HQS/SST/STC & STS 	

Moderator: 
Nick Shiren, Partner, CADWALADER, WICKER-
SHAM & TAFT   

11:50 — Track D  
European CMBS 2.0 	

Moderator: 
Iain Balkwill, Partner, REED SMITH  

12:40 — Delegate Luncheon

13:45 — Track A
Covered Bonds vs. RMBS: A Relative Value 
Analysis 	

Moderator: 
Tim Skeet, Managing Director, RBS 

13:45 — Track B  
What’s Revving the Engine of Auto ABS? 

Moderator: 
Salim Nathoo, Partner, ALLEN & OVERY 

13:45 — Track C  
Transparency and Disclosure in ABS: Is There 
Already “Information Overload”? 

Moderator: 
John Calabrese, Managing Director, GUGGEN-
HEIM SECURITIES

13:45 — Track D  
The European CLO Market: Will the Exuber-
ant Pace of European CLO Issuance Continue 
to Grow, or Are There Serious Clouds on the 
Horizon? 

Moderator: 
David Quirolo, Partner, CADWALADER  

Panelists: 
Orestis Millas, Executive Director, MORGAN 
STANLEY 
Laura Coady, Director, CITIGROUP 
Dushy Puvan, Head of CLO Origination & Struc-
turing, BNP PARIBAS  
Howard Goldwasser, Partner, K&L GATES 
Michael Micko, Head of European Credit, NAPIER 
PARK GLOBAL CAPITAL  
Thorsten Klotz, Managing Director, Structured 
Finance, MOODY’S INVESTORS SERVICE  

14:35 — Track A 
Specialist/Non Traditional Mortgage RMBS 
Lending 

Moderator: 
Gregg Kohansky, Managing Director,  
FITCH RATINGS  

14:35 — Track B 
Credit Card ABS Trends 

Moderator: 
Shaun Baddeley, Executive Director, SANTANDER 
GLOBAL BANKING AND MARKETS  

14:35 — Track C
Risk Retention and Alignment of Interests 

Moderator: 
Ian Sideris, Partner, SIMMONS & SIMMONS   

14:35 — Track D
CLO Manager Roundtable 	

Moderator: 
Gregg Drennan, Managing Director, RBS  

15:25 — Refreshment Break

15:45 — Keynote Address

Introduction: 
Conference Co-Chair Jason H. P. Kravitt, Partner, 
MAYER BROWN LLP AND MEMBER OF AFME 
SECURITISATION EXECUTIVE COMMITTEE AND 
BOARD  

Speaker: 
David Rule, Executive Director, Prudential 
Policy, BANK OF ENGLAND AND CO-CHAIR, 
BCBS - IOSCO TASK FORCE ON SECURITISATION 
MARKETS  

16:15 
As the Regulatory Headwinds Subside, How 
Far Are We from Reaching a Safe Harbour? 

Moderator: 
Kevin Ingram, Partner, CLIFFORD CHANCE  

Panelists: 
Alexander Batchvarov, Managing Director, BANK 
OF AMERICA MERRILL LYNCH  
Francisco Paez, Head of ABS and CMBS, METLIFE  
Emmanuel Lefort, Global Head of Structured 
Credit and Solutions, NATIXIS [   Presentation ] 
Steve L. Gandy, Head of DCM Solutions, SAN-
TANDER GLOBAL BANKING & MARKETS  
Nicole Rhodes, Consultant Counsel, ALLEN & 
OVERY LLP  
Katherine Frey, Managing Director, Structured 
Finance - EMEA, MOODY’S INVESTORS SERVICE  

17:15 
Day Two of Global ABS 2015 Concludes 
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ECB scheme takes Wednesday limelight
regulations imposed on the market over 
the past few years.

Richard Hopkin, managing director and 
head of fixed income at AFME, used his 
welcoming remarks in the conference’s 
main auditorium to specify the three keys 
to the revival of ABS in Europe: “Capital, 
capital, and liquidity.”

He targeted the “pretty harsh” final 
Basel III rules on securitization, adding 
that Solvency II rules were casting “an 
increasingly long and dark shadow” over 
insurance firms active in the market.

“ABS faces disproportionately high 
haircuts and other disproportionate 

treatment compared to covered bonds,” he 
added.

 
Slow progress
Sharing the stage, David Covey, head of 
European ABS strategy at Nomura and chair 
of AFME’s securitization board, said he was 
“optimistic” about regulatory change.

“I have been so for some time, but that 
optimism was based on idealistic hope, 
whereas now it’s based much more on 
written words,” he said.

However, he warned that the pace of 
progress was too slow.

“We’re running out of time,” he said. 
“How long can our industry remain 

relevant to the European market before 
[improved regulation] arrives?”

The European Central Bank, which 
almost exactly a year ago threw its weight 
behind the European ABS market as a 
way to get funding to the region’s credit-
constrained small and medium-sized 
business, has begun to step up its buying 
through the ABS Purchase Programme — 
although market participants continue to 
debate the effectiveness of the scheme.

Fernando González, head of the risk 
strategy division, at the European Central 
Bank, will deliver a keynote address in the 
conference’s main auditorium at 9am on 
Wednesday.� n

diversifying funding sources. 
But in Europe, where ABS 

performed well through the cri-
sis, banks operations differ be-
tween countries with different 
sets of laws, said Jason Kravitt, 
partner at Mayer Brown. And, 
added Steve Gandy, head of 
DCM solutions at Santander 
Global Banking and Markets, “a 
lot of investors were investing 
based on rating and name.”

Those attributes add fric-
tion to the market’s recovery, 

combined with rules that 
were written when the public 
perception of securitization 
was still highly negative. 
Panellists said that regulators 
and politicians are now more 
amenable to hearing industry 
arguments regarding regula-
tions.

But more needs to be done to 
continue gaining their trust, 
said Kevin Ingram, partner at 
Clifford Chance: “It remains a 
concern [for regulators] that 
people will game the rules.”� n

the regulation needs to be as 
simple as regulators are trying 
to make securitization.”

Simon Collingridge, for-
merly of Standard & Poor's but 
now working at Bishopsfield 
Capital Partners, the boutique 
set up by former ABN Amro 
bankers Mike Nawas and 
Steve Curry, said ABS was the 
perfect asset class for a world 
with tougher due diligence 
requirements.

“Securitization lends itself 
to surveillance in a way that 
other asset classes do not,” he 
said, pointing out that assets 
were segregated and transpar-
ent to investors.

Marc Mouton of Hogan 
Lovells, moderating the inves-
tor panel, said that harmoni-
sation of regulations was a 
welcome message to hear.

One of the major planks of 
the Capital Markets Union 
programme launched by the 
European Commission this 
year is a review of the securi-
tization market, which many 
hope will make regulation 
more consistent. The Com-
mission is due to publish a 
Green Paper with its plans by 
September.

“In the past few years, there 
have been so many green pa-
pers and consultations it’s al-
most impossible to keep ahead 
of the game,” said Mouton. 
“The move to polishing exist-
ing regulation is welcome. We 

need to make sure people can 
comply with an overall regula-
tion in one way.”

But Solvency II remained a 
sticking point — as it has been 
for years in the market.

Jan Hoefnagel, a portfolio 
manager at Aegon Asset Man-
agement (which runs money 
for Aegon insurance, among 
others) said that the Solvency 
II treatment of ABS compared 
with unrated corporate loans 
was “unfathomable”. He noted 
that due diligence require-
ments for whole loan books 
was also lighter than for ABS.

A regulator in the audience, 
formerly a senior structured fi-
nance banker, asked the panel 
whether insurers using inter-
nal models would help reduce 
the impact from Solvency II.

Hoefnagel responded by 
noting that the Dutch regula-
tor would not allow capital 
requirements to stray far from 
the standardised model in Sol-
vency II, while Ford said that 
smaller insurers without the 
capacity to adopt the internal 
modelling approach, would 
still be penalised.� n

AFME plead for  
regulatory harmony

Work together, plead  
ABS investors
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Securitization 
lends itself to 
surveillance in a 
way that other 
asset classes do 
not

“
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S T R EN GT H  GUA R A N T E E D

CREDIT ENHANCEMENT FROM A PROVEN LEADER.
With $12 billion of claims-paying resources across our group of companies, 

and three decades of experience guaranteeing ABS and other asset finance, 

Assured Guaranty adds value to securitizations through our unconditional 

guarantees, and by analyzing, underwriting, and monitoring the transactions.  

This combination of capital support and built-in services broadens investor 

appeal, enhances market liquidity, and improves cost efficiency. Whether you 

are a sponsor or investor, consider the one proven and trusted guarantor in the 

asset-backed market: Assured Guaranty. More at AssuredGuaranty.com/ABS.

New York, New York
Paul R. Livingstone
Senior Managing Director, 
Structured Finance
Assured Guaranty Corp.
+1 212 261 5506
plivingstone@assuredguaranty.com

London, United Kingdom
Nicholas J. Proud
Senior Managing Director, International
Assured Guaranty (Europe) Ltd.
Assured Guaranty Finance Overseas Ltd.
+44 20 7562 1910
nproud@assuredguaranty.com

Assured Guaranty (Europe) Ltd. (AGE) is authorised and regulated by the Prudential Regulation Authority and also regulated by the Financial Conduct Authority. Assured 
Guaranty Finance Overseas Ltd. (AGFOL) is authorised and regulated by the Financial Conduct Authority. Assured Guaranty Corp., AGE and AGFOL are not licensed, and do not 
conduct business, in all the jurisdictions in which this publication may appear. Assured Guaranty Ltd. (NYSE:AGO).

HEARD IN THE HALLS
All work and no play
Rumours have reached GlobalCapital’s camper van headquarters that central banks are even 
more of a buzzkill than the market already thought. The European Central Bank’s purchase 
programme portfolio managers might be buying a large percentage of the European ABS 
market, but they’re allowed to go to precisely 0% of the parties at Global ABS this year…

 
Contradictory? Moi?!
“The ECB’s goal is to get financing to SME’s, but by excluding residual value in lease ABS from 
repo at the central bank, they’re shutting out a crucial non-bank financing tool. Every lease, 
by default, has residual value. The question is whether to securitize it or not, and if you’re not 
securitizing it, you’re missing out on a lot of value. In any case, it’s already taken into account 
by ratings agencies with increased credit enhancement” — Ruben van Leeuwen, senior ABS 
and covered bond analyst, Rabobank

 Peer and Loathing In Barcelona
“Peer-to-peer and marketplace lending could be a threat to existing banks if it gets big enough. 
But it hasn’t had a big screw-up yet. Right now it’s shadow banking and it’s unregulated, but the 
minute someone loses money it will be — and that has to happen sooner or later” —  
Tim Davies, head of origination for Europe, Demica

Tackle the source
“One of the reasons European securitization performed so well through the crisis was 
actually that the underlying assets are quite tightly regulated. European mortgage lending 
and consumer lending was heavily controlled, partly through historical accident, while US 
subprime really was the Wild West” — Kevin Ingram, partner and head of securitization, 
Clifford Chance

: How long have you been 
coming to Global ABS?

Kevin Ingram: Far too long — I’ve been at 
every Global ABS apart from the first one, 
in Cork. So since the mid-1990s.

: How is this year different to 
the other post-crisis events?

Ingram: Last year was fairly positive, and 
this year is more positive still. But that 
said, things are never straightforward in 
ABS-land. People are marketing deals for 
now, and for after the conference, but there 
are still concerns around Greece, the ABS 
purchase programme, US rate rises and so 
on.

There are lots of regulations still floating 
around — the language and tone from 
the authorities are better, but there lots of 
details to get ironed out.

I see Capital Markets Union as helpful, as 
something that could introduce a degree of 
consistency in regulation. I’d hope that as 
part of the CMU agenda, all securitization 
regulation gets looked at again, with the 
aim of smoothing out some of the rough 
edges. There’s certainly the impetus to 
look again at things

: Are people making 
money in securitization?

Ingram: As ever with 
securitization, it’s hard to see 
what’s happening. There are 
mainstream, regular issuers, 
who are reasonably busy but 
not exactly punching the lights 
out. But there’s lots of business 
going on here that isn’t exactly 
mainstream securitization — 
there are portfolio sales, a lot of 
noise and some deals from the 
CLO markets, some CMBS kicking 
around, and there are funding solutions 
for M&A.

: Is there any buzz around 
peer-to-peer/marketplace lending that 
you’re picking up?

Ingram: P2P is becoming big in the US, 
therefore at some point it will be big 
in Europe — that’s the theory. But the 
funding of P2P is a way further back in 
Europe that in the US. 
In the US there’s a level of consolidation, 
whereby the big players have lots of 
funding available. In Europe the players 

are smaller, and at an earlier stage in their 
business cycle, and in some ways truer to 
the P2P paradigm.

P2P is also really two asset classes — 
personal loans and small business lending, 
and they are quite different assets. I’d 
expect to see some sort of small business 
deal before a personal loan deals.

It’s also the case that some banks have 
issues around the regulation of the space. 
The regulators have said they want to be 
light-touch on P2P, but everything is light-
touch until a problem emerges. Banks are 
sensitive to the potential reputational risks 
in the sector.� n

Q&A: Kevin Ingram, partner, Clifford Chance
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and three decades of experience guaranteeing ABS and other asset finance, 

Assured Guaranty adds value to securitizations through our unconditional 

guarantees, and by analyzing, underwriting, and monitoring the transactions.  

This combination of capital support and built-in services broadens investor 

appeal, enhances market liquidity, and improves cost efficiency. Whether you 

are a sponsor or investor, consider the one proven and trusted guarantor in the 

asset-backed market: Assured Guaranty. More at AssuredGuaranty.com/ABS.
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Surprise pipeline in primary ABS despite volatility
and covered bond analyst at 
Rabobank. “ABS had resisted 
that negativity for a while, but 
in the last week, some cracks 
have started to show. 

"I was very surprised to see 
new deals yesterday,” he add-
ed, speaking to GlobalCapital 
at the Barcelona conference. 

Busy pipeline
Banco Internacional do 
Funchal (Banif) is marketing 
a Portuguese SME ABS with 
StormHarbour, Agos Ducato 
is showing investors an Ital-
ian consumer loan ABS, Crédit 
Foncier de France is in the 
market with an RMBS and in 
the UK Newday Limited has 
priced a pre-placed consumer 
loan ABS.

Banif has mandated Storm-
Harbour Securities as joint ar-
ranger and lead manager along 
with Banif for Atlantes SME No 
5. The transaction is expected 
to be launched and priced, 
subject to market conditions, 
following a roadshow which 
kicks off this week at the Bar-
celona conference.

The envisaged capital struc-
ture comprises four classes 
of notes. The A, B and C class 
notes are intended for sale. 
The €440m A class notes with 
an A3 rating from Moody’s and 
an A- rating from Standard & 
Poor’s have a weighted average 
life (WAL) of 1.6 years and cred-
it enhancement (CE) of 46.6%.

The €36m B class notes are 
rated B1 with Moody’s and 
BBB with S&P, they have a two 
year WAL and CE of 42.1%. The 
€164.4m C class notes are un-
rated, even though they ben-
efit from 20% CE. The €172.8m 
unrated D class notes are not 
offered.

Italian stallion
Italian consumer finance com-
pany Agos Ducato will also be-
gin marketing its Italian con-
sumer loan ABS, Sunrise Series 
2015-2 ABS, this week. 

The deal is being jointly ar-
ranged by Crédit Agricole and 
Banca Aletti. Joint lead man-
agers are Banca IMI, Crédit Ag-
ricole and Mediobanca. Pricing 
is due next week.

Meanwhile, Goldman Sachs 
has confirmed that it will post-
pone its Reitaly Finance euro 
CMBS sale until after the Glob-
al ABS conference.

CFF's second
Lead arranger Crédit Foncier 
De France is also marketing 
its second RMBS of the year, 
CFHL-2 2015, at Barcelona, 
with a view to pricing in the 
week starting June 22. 

The issuer mandated lead ar-
rangers HSBC and Natixis last 
Friday. HSBC, Morgan Stanley, 
Natixis, UBS and UniCredit are 
mandated as joint leads.

Newday pre-places
And on Monday, Newday Lim-
ited announced that it had 
pre-placed Newday Funding 
2015-1, a UK credit card ABS. 
The deal was co-arranged by 
Newday Cards and Citi. Joint 
leads were Citi, Deutsche 
Bank, Lloyds and RBS.

The transaction comprised 
five classes of notes of which 
the top four were pre-placed. 
“We flagged the deal was out 
there and was priced, but not 
publicly syndicated,” said a 
lead.

Classes A to C were placed 
with a third party investor and 
the triple B-rated D class notes 
were sold to Deutsche Bank, 
who may or may not re-offer 
them. The most junior single 
B rated F class notes were re-
tained.

Newday issued a three year 
deal last year and earlier this 
year issued a five year. The 
previous deals were backed by 
store cards while in this case 
the transaction was backed by 
a near-prime portfolio.

Being a more credit-intensive 
offering, this transaction had 
been expected to price wider 
than the previous deals. All 
tranches have an expected ma-
turity of July 2018 and a legal 
final maturity of July 2023.

The £147.3m A class notes 
rated AAA with Fitch and 
DBRS benefit from 50.9% CE 
and were priced at 100bp over 
one month sterling Libor. The 
£21.6m B class notes rated 
AA by the same agencies with 
43.7% CE were priced at 155bp 

over.
The £31.8m C class notes, 

rated single-A and with 33.1% 
CE, were sold at 195bp over. 
The £44.1m BBB-rated D class 
notes with 18.4% CE were 
priced at £250m over. The 
£22.8m BB-rated E class notes 
with 10.8% CE were issued at 
350bp over and the single B 
rated F class with 5.7% CE were 
priced at 450bp.

The servicer has the option to 
delay the scheduled redemp-
tion by up to 12 months but 
will pay a step-up margin of 
100bp over the initial margin. 
The provisional £579.6m pool 
is backed by loans with an av-
erage balance of £868 and an 
average credit limit of £1,937. 
The weighted average annual 
percentage rate being charged 
is 38.43%.

ABS to remain hamstrung
Despite the plethora of secu-
ritizations on offer, Moody’s 
published a report on Monday 
saying demand for European 
securitizations is likely to re-
main weak as the market lacks 
liquidity and regulatory capi-
tal costs are still too high.

“If the current levels of regu-
latory capital associated with 
structured finance instru-

ments remain the same, the 
European structured finance 
market will not return,” the 
agency said.

For the market to properly 
get off the ground, bank inves-
tors will be needed. But they 
remain hamstrung because 
bonds cannot be easily liqui-
dated, said the rating agency.

FlexiGroup to issue in 
Aussie dollars
In Australia, FlexiGroup’s sub-
sidiary, Certegy Ezi-Pay, plans 
to issue a A$285m ABS which 
Moody’s and Fitch have both 
assigned ratings for. The con-
sumer finance deal will be is-
sued through Flexi ABS Trust 
2015-2.

The A$100m class A1 notes 
are rated P-1 by Moody’s and 
F1+ by Fitch. The A$125.1m 
class A2 notes are rated Aaa 
by Moody’s, AAA by Fitch. The 
A$17.1m class B notes are rated 
Aa2 by Moody’s, AA by Fitch.

The A$12.85m class C notes 
are rated A2 by Moody’s, A by 
Fitch. The A$10m class D bonds 
are rated Baa2 by Moody’s and 
BBB by Fitch. The A$5.7m 
class E notes are rated Ba1 by 
Moody’s and BB by Fitch. The 
A$14.25m class F notes are not 
rated.� n
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Demica closing in on new origination team
RECEIVABLES REPORTING firm Demica is hir-
ing several senior bankers in Europe and the US 
as it reboots itself as a arranger of comprehen-
sive securitization solutions to small and mid-
dle-sized companies.

Former Lloyds and Royal Bank of Scotland 
conduit securitization pro Tim Davies started 
at Demica three weeks ago in the newly created 
role of head of origination for Europe.

Davies aims to build a team of director and 
managing director-level securitization profes-
sionals in Europe, to provide origination and 
structuring services for trade receivables securi-
tizations for mid-cap companies.

The firm is close to making hires to cover 
France, Germany, Spain, and Italy. The new staff 
will be based in London but will travel regularly, 
Davies told GlobalCapital.

He hopes to have a full team of six or seven 
bankers in London by the end of the year. Dem-
ica was planning to expand into 
the US after hiring in Europe, but 
that may happen sooner than ex-
pected, Davies said.

“We’ve found two candidates 
that are good enough, so we may 
be hiring someone to run the 
US,” he said.

Demica has a satellite office in 
San Francisco, but the new US hires would be 
based in New York, he added.

Davies will first focus on providing financing 
to small and medium sized businesses with an 
eye to securitizing the loans and selling them 
on the private market. Demica has mandates for 
two trade receivables deals up first but may also 

expand into supply chain finance and consumer 
loan portfolios.

Market vacuum
Banks, which historically provided securitiza-
tion services to small and medium businesses, 
primarily in the form of asset-backed commer-
cial paper conduits, have been largely absent 
from the trade receivables securitization market 
since the crisis, focusing primarily on larger cor-
porate clients. Capital charges imposed on secu-
ritizations since the crisis have made deals for 
SME credits too costly.

“The deal sizes are chunky and the margins are 
thin,” Davies said.

Once Basel III rules are fully implemented, 
banks are likely to retreat even further from se-
curitizing SME’s trade receivables. 

Trade receivables programmes have assets 
with quick churn, as little as 60 days, but under 

new rules such entities would be 
counted as one year programmes, 
adding to the capital cost for 
banks, Davies said.

Demica, which was bought by 
private equity firms JRJ Group, 
TomsCapital and 76 West Hold-
ings last year, will provide financ-
ing to SMEs via third party inves-

tors and shareholders. 
The firm then plans to structure, underwrite 

and place securitizations of the receivables with 
investors.

A bonus, Davies adds, is that as an operator of a 
mainframe reporting system, Demica will also be 
able to provide investors with granular pool data.�n

Investors finally taking advantage  
of new loan-level data tools
INVESTORS ARE just begin-
ning to analyze the individual 
loans backing their deals, a 
year and a half after the infor-
mation became more available 
through the European Data-
Warehouse initiative.

Originators and securitiz-
ers have been required to pro-
vide data on newly registered 
transactions to be included in 
the data warehouse since June 
2012. 

That information has made 
its way into workable perfor-
mance models only recently 
though, data providers and 
analysts said during a panel 
discussion at the ABS Global 
conference in Barcelona on 
Tuesday.

“Investors are coming to ex-
pect loan-level data and they 

say they want it,” Phil Aldis, a 
managing director at Goldman 
Sachs said. “I think there is a 
question of what investors do 
with it though.”

Loan-level data is beginning 
to inform investors in a pas-
sive way, added Aldis. He said 
that is because third party data 
and analytics providers have 
started to include the data in 
their cash flow models. 

“New doors are being opened 
for investors as new technolo-
gies have been developed on 
the reporting side,” James 
Ullrich, a senior manager at 
Deloitte & Touche, said. “Data 
visualization is pretty substan-
tial and is now light years away 
from where it was even a few 
years ago.” 

While data and analytics pro-

viders are using more loan-
level data in their models, the 
information is not always uni-
form or complete. 

Moody’s analytics director 
Stephen Clarke said some is-
suers do not report prepay-
ment dates for some loans, 
leaving investors to figure out 
why performance has dropped 
for some securities that see 
high prepayments for collat-
eral. 

Investors are expected to 
benefit from better data going 
forward, as some issuers are 
viewing loan-level data and 
analytics as a way to get better 
execution for their deals. 

“I think there is more prog-
ress in issuers seeing [data] as 
a competitive advantage,” Ull-
rich said.� n

New debt CIO 
for Blackstone
GLOBAL PROPERTY giant 
Blackstone has hired Deutsche 
Bank’s former global head of 
commercial real estate as the 
new chief investment officer 
for its real estate debt business.

Jonathan Pollack, who joins 
Blackstone as a senior manag-
ing director, was a managing 
director at Deutsche Bank, 
where in addition to his real 
estate role he was head of risk 
for structured finance.

Blackstone has pioneered the 
nascent single-family rental 
ABS market in the United 
States of late, and launched the 
biggest deal yet in that asset 
class last week, through its In-
vitation Homes subsidiary. The 
firm manages nearly $10bn 
through its real estate invest-
ment platforms. 

Its recent acquisition of mort-
gages from General Electric 
has “scaled that business even 
further”, said Mike Nash, head 
of Blackstone Real Estate Debt 
Strategies (BREDS), to whom 
Pollack will report.

Pollack is a Deutsche Bank 
veteran, having joined the 
firm in 1999 from Nomura. He 
co-founded Deutsche’s CRE 
capital markets team in Lon-
don in 2001.

SFR strides
Within its real estate business-
es, Blackstone has emerged as 
a leader in the single-family 
rental ABS market, where issu-
ance has grown since Black-
stone subsidiary Invitation 
Homes kicked it off in 2014.

Invitation Homes’ latest deal, 
which priced last week, was 
$1.144bn in size, a record for 
the asset class so far. Its $536 
senior tranche was priced at 
130bp over one month Libor.

But despite the success of 
recent transactions, market 
participants remain divided 
over the asset class, which 
equity research analysts told 
GlobalCapital has allowed real 
estate investment trust land-
lords to finance themselves at 
cheaper levels than they could 
in equity markets. Many view 
the equity of such companies 
as undervalued given property 
values.� n

The deal sizes 
are chunky and 
the margins are 
thin

“

”
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Participants in the roundtable were:

Rob Collins, head of funding, Nationwide Building Society

David Covey, head of European ABS strategy, Nomura

Rob Ford, portfolio manager, TwentyFour Asset Management

Steve Gandy, head of DCM solutions, Santander

Kevin Hawken, partner, Mayer Brown

Richard Hopkin, head of fixed income, AFME

Kevin Ingram, partner, Clifford Chance

Graham Bippart, fixed income editor, GlobalCapital (moderator)

From words to action: AFME’s fight 
for ABS pragmatism in Europe

The European Central Bank has billed itself as securitization’s champion since Mario Draghi threw his weight behind the sector barely a 
week before last year’s Global ABS conference. But as Rachel Dawes constantly reminded Bruce Wayne, “it’s not who you are, but what you 
do, that defines you”.

Ask most ABS market participants and they’ll agree that financial regulation is lagging the will of the ECB. Harsh capital requirements, risk 
retention and an imagined hangover from a rash of defaults that never materialised after the financial crisis have led to a constantly shifting 
battleground in the fight to make securitization the engine of European economic growth.

The Association for Financial Markets in Europe has been at the front line in this fight, and it has now begun to see progress. But 
misunderstandings and inconsistencies still abound as Europe’s legislative machine works its way towards recovery.

The ECB’s ABS purchase programme has helped propel new issuers and regions into the securitization market, and successful issuers — 
including some from Europe’s periphery — are finally unloading full capital stacks of deals. 

But there is a long way to go for Europe to put its money where its mouth is. AFME assembled a crack team of its members in London to 
tackle the issue head on.

: Only a few short years ago, securitization was 
viewed with suspicion or worse by regulators. Why has the 
tone changed?

Kevin Ingram, Clifford Chance: I think the tone in Europe 
changed when President Sarkozy wasn’t re-elected in France and 
the policymaking community — particularly in Brussels — came 
to realize that there had to be something put forward to the 
electorate other than pure austerity. There had to be growth as 
well. Securitization was identified as a potential tool to support 
that growth in Europe. So the political debate moved from ‘how 
do we box in this thing that is potentially dangerous?’ to ‘how 
do we use this tool to assist funding the real economy?’ At the 
same time the groundwork had been prepared by the industry 
to show that securitization could be safe and not regarded as 
toxic anymore.  

Steve Gandy, Santander: There was a recognition that the 
SME sector in particular needed financing. When politicians 
started getting complaints about the lack of lending to small 
and medium enterprises, due largely to the fact that banks were 
deleveraging because of the new capital requirements, that was 
a wake-up call to regulators and politicians, and they recognised 
that banks need access to securitisation funding in order to lend 
into the real economy.

Richard Hopkin, AFME: The other factor is that the authori-
ties in Europe have looked across the Atlantic and seen how 
the American economy has had a much stronger and quicker 
recovery since the financial crisis over there. And they noticed 
that, in Europe, we are far more dependent on our bank-
ing system than on capital markets — around 70-80% bank 
funding versus 20-30% capital markets funding in Europe— 



www.globalcapital.comCOPYING PROHIBITED WITHOUT THE PERMISSION OF THE PUBLISHER

AFME ROUNDTABLE12
ABS Daily, Barcelona, June 17, 2015

whereas it is the other way round in the US. And securitization 
is very much seen as a way to increase the reliance on capital 
markets and reduce reliance on banks, therefore making the 
banking system more robust and better able to deal with future 
crises.

: How much of the change in tone is due to the 
industry’s focus on creating and supporting the idea of high 
quality securitizations (HQS)?

Gandy, Santander: Well, clearly there’s the Prime Collateralised 
Securities (PCS) initiative, which most of us in this room were 
involved in creating, to establish a label defining market best 
practices for transactions that feature high quality elements 
and filtering out the elements that went bad during the crisis. 
Regulators really responded to that positively.

: What are some of those elements that you’ve fil-
tered out? 

Rob Ford, TwentyFour Asset Management: The PCS process 
gave us the opportunity to look at different asset classes more 
carefully and identify how they performed through the crisis. 
One of the reasons that some of the hostility from regulators 
and politicians went away is that people really have sat down 
and looked — particularly at the European market — and real-
ized that, actually, performance has been pretty damned good. 
That is particularly true in the more granular, consumer-based 
asset classes. 

One of the things PCS effectively excluded was commer-
cial mortgage-backed securities. Not by explicitly writing ‘NO 
CMBS’ in big capital letters, but rather by including criteria 
which essentially removed very non-granular asset classes from 
eligibility. And if you look at asset performance in the CMBS 
market, it is one of the few places where there have been some 
major defaults and some losses right up through the credit 
curve.
 
David Covey, Nomura: I don’t really think the tone has changed 
because of PCS or the High Quality Securities [HQS] label. I 
think rather those labels came as a result of the tone changing. 
And the tone was changing because of the very strong perfor-
mance of securitization in Europe, as well as, as Richard was 
saying, the desire to move away from an over-reliance on banks 
for lending — while they were deleveraging — and towards 
capital markets funding of loans.

Understandably, if the regulators’ tone is changing on the one 
hand, they also don’t want to go back to a pre-crisis situation 
like we saw in the US subprime market, where there isn’t risk 
retention, there was questionable alignment of interests and 

weak underwriting standards. The HQS serves that goal: to help 
keep the good securitizations and to weed out the abuses you 
saw in the US market, but which frankly didn’t come to Europe 
in any real size or form. 

Gandy, Santander: Yes, it is important to stress that PCS wasn’t 
necessarily establishing new rules or new criteria, but rather 
identifying the criteria that was related to the very good per-
formers in Europe. It wasn’t creating anything new. We already 
had a lot of the criteria in practice.

Ingram, Clifford Chance: You could go further on Dave’s point. 
The market was already adjusting to a number of the practises 
and asset classes that had been problematic. For example, I 
don’t think investors would have been buying a lot of ‘CDO 
squared’ deals, even if we did not have regulations penalising 
re-securitization.

Kevin Hawken, Mayer Brown: The asset classes that are still 
active in Europe have really always been high quality. But the 
regulators have taken in the evidence and recognised that the 
performance of securitization in Europe has really been very 
good all along. And what PCS and HQS started out to be was a 
means of identifying the characteristics that make securitizations 
high quality. Not to necessarily add more requirements, but to 
validate the practices that were already going on.

Rob Collins, Nationwide: That’s an important point. What PCS 
enabled us to do was to have a proper voice into the authorities 
and to describe what had already become good practise. Much 
of the best practices regarding disclosure, provision of loan level 
data, underlying transaction documents and cash flow models, 
for example, were already well established, certainly in the UK. 
PCS was a way of making that known to a wider audience.

: Was there a feeling that people outside the indus-
try had not taken the time to examine how ABS was really per-
forming after the crisis?

Gandy, Santander: I was at a conference and I had made a com-
ment that the vast majority of European ABS were performing 
just fine, thank you very much, and most of them had retained 
their original ratings — there was very little rating migration, 
especially in the higher classes. And a journalist came up to 
me afterwards and said: “I found that very interesting, Steve, 
because I thought all the ABS had defaulted.” That was what 
people thought from what they had read. There was a need to 
show that that was simply not true.

Ford, TwentyFour Asset Management: Importantly, PCS gave us 
the opportunity to take all of the good practices we had started 
to adopt and put them into a framework, which stopped the 
potential for future structural creep away from those best prac-
tices and into either more risky or less stable practices.

Ingram, Clifford Chance: It also encourages more standardisa-
tion which makes things more transparent and so easier for 
investors to understand and compare. 

Ford, TwentyFour Asset Management: If you compare stand-
ard corporate bonds, where senior debt is senior debt is senior 
debt — it can’t change, it’s just what it is — with securitization, 
you could certainly see the development of a gradual creep in 
credit enhancement or the types of assets going in to deals, for 
example. And I think we saw that prior to the crisis, not just 
in securitization, but also in products like [constant proportion 
debt obligations] outside of that market. 

Richard Hopkin
AFME
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Gandy, Santander: All of these labels, whether Simple, 
Transparent and Comparable (STC), PCS, or HQS, establish a 
benchmark so that new investors coming in can look at it, 
analyse the deal they want, and compare it to a benchmark. 
It sheds light on where any given deal might be cutting some 
corners. It’s a constant reminder of a good standard that people 
need to shoot for.

: So has this idea been convincing to most of the 
market? Are there any parties that would disagree that the 
bifurcation afforded by these labels is an appropriate one? Any 
regulators, for example?

Gandy, Santander: Yes, definitely!

Ingram, Clifford Chance: I don’t like the word ‘bifurcation’. I’d 
prefer ‘differentiation’. There is a whole range of responses out 
there. And one of the dangers at the moment is to damn those 
who are outside of the high quality tent. 

There are perfectly good transactions and asset classes that 
just don’t qualify for these labels. More and more people, 
including investors, want to know what the benefits are from 
being inside the tent and what the downsides are from being 
outside — that isn’t clear at the moment. As a result, it is hard 
to make a judgment on whether those responsible for the 
regulations are being pro or anti-securitization particularly in 
relation to other investment products. If you have a regula-
tor who makes good noises about being pro-securitization but 
then hits you with significant capital charges for a ‘qualifying’ 
securitisation, that’s not so good. On the other hand, even if a 
deal doesn’t qualify and it does get worse treatment, but the 
worse treatment is marginal, then that’s not necessarily such a 
bad thing. There’s quite a long way to go on this debate at the 
moment. There’s a lot of positive rhetoric at the moment, but 
the devil will be in the details.

Covey, Nomura: Yes, there’s a massive way to go on this debate. 
Neither the industry nor the regulators have decided how much 
should be included in that tent. We have to figure out what the 
right foundation criteria are first and then there will be modular 
criteria added on to that for specific purposes. 

There’s general agreement that this is the way forward in 
Europe, but after that high-level agreement there’s a lot of disa-
greement, and a lot of details have to be ironed out. 

We should point out that the US is not going down the route 
if assigning labels. They may not see their market as functioning 
perfectly, but they do see it as functioning better, and it is. They 
are more aligned on transparency requirements and risk reten-
tion requirements that meet the same goals Europe is aiming 
for. They don’t want a repeat of the subprime crisis any more 
than Europe does, but they are going about it a different way. 
They don’t see a high quality label as the best way to go about 
it.

And that’s a fair point. If you have transparency require-
ments, certain lending guidelines and risk retention, how many 
more criteria do you need for the foundation of what is a high 
quality securitization? That will be hotly debated in Europe for 
some time.

: What is behind the difference in approach 
between Europe and the US?

Gandy, Santander: Europe has gone through the label approach 
partially as a result of the fact that we don’t have a capital mar-
kets union (CMU) yet. We don’t have a standardised way of 
doing things. In the US, a mortgage is a mortgage. They will all 
look almost exactly the same no matter what state you’re in. 

Here, all the assets are different according to the country they’re 
in. The practices of origination are different, the legal environ-
ments are different, so there’s less standardisation. 

There is also the fact that American investors have been credit 
investors for a lot longer than European investors, and they 
are used to doing the analysis and their own due diligence on 
a much more thorough basis than here in Europe. The label 
approach is a way of giving at least a benchmark for investors to 
distinguish the really good stuff from the stuff that doesn’t really 
meet the test.

Ford, TwentyFour Asset Management: Yes, but if you look at 
what we’ve seen at the senior end of the CMBS market, defaults 
have been virtually zero — a very small amount. So should they 
be treated significantly worse than the seniors backed by those 
assets that are going to meet the HQS or PCS label? Yes, there 
should be a differentiation that takes into account that CMBS 
are less granular assets, so there is an increased likelihood of 
default in those securities. But the big danger is the cliff effect. 
You’d expect the difference in treatment to get bigger as you 
do down the capital structure, but at higher ends of the capital 
structure, you don’t want to see an enormous cliff, because that 
will throw those markets to the wall.

Covey, Nomura: There is the concern, and I think it’s the view 
in the US, that, if you have a supervisory authority or regula-
tory entity providing a label to securities, it becomes rigid. It’s 
like having a government rating agency, and you don’t want to 
rely solely on rating agencies or inflexible rules. But HQS could 
become a slippery slope towards that.

Gandy, Santander: I think there’s a fear that if you put this label 
in place, there will be a moral hazard: no matter how much you 
put into the rules that investors need to do their own due dili-
gence, they might use it as a crutch, and substitute buying the 
label for doing their own due diligence.

Ford, Twenty Four Asset Management: You also have the poten-
tial of subjectivity around implementation of the label. How 
many arguments are we going to get into over what is eligible 
and what isn’t? 

Hawken, Mayer Brown: Yes, that’s one of the big questions. In 
the US, they don’t like the idea of an independent third party 
making a determination as to what is high quality and what 
isn’t. There, it would be more likely that the originator has to 
step up and say whether their deals comply or not. 

There’s been a lot of scepticism in the US over what they see 
as the idea of bifurcating the market through labels. Particularly 
for capital requirements, they feel there ought to be one frame-
work that can deal with a whole range of deals, and it doesn’t 
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make sense to differentiate between ‘good’ and ‘bad’. That’s not 
what we’re trying to do, but that’s the way that it could go if 
the criteria aren’t designed correctly. 

The market is also relatively healthy in the US, so they don’t 
need to look for a solution to try to make the market work bet-
ter. But regulators and industry are paying a lot of attention to 
the HQS and qualifying securitisation movement because they 
realise it is going forward in Europe and they need to deal with 
it. Both the US regulators and the industry there will want to 
come to an understanding with Europe, because no one wants a 
whole different regime in Europe. That could result in European 
banks getting a better deal. American banks and regulators 
would be concerned if European banks had a different and 
more favourable treatment.

Ford, TwentFour Asset Management: I think the US investor 
base have never viewed securitisation with suspicion. They 
knew it caused some pretty big problems in 2007. But it was 
all about risk, and investors doing the work and understand-
ing the risk. Over here, it’s always been about the perception 
of securitization as a market. The perception has been, since 
2007, that securitisation is fundamentally a bad thing. One of 
the things that a qualifying securitisation framework does is 
start to take away that negative stigma or perception. That’s why 
Mario Draghi was successful in launching the ABS purchase 
programme [ABSPP]: he was able to talk about simple, standard, 
transparent, qualifying securitisations. The framework for quali-
fication is relatively small right now, but as it gets developed 
that will continue to evolve around the eligibility criteria for the 
purchase programme. 

Collins, Nationwide: We are running up against a time limit to 
define that framework, though. We keep having these discus-
sions and saying that time is running out, but we don’t seem to 
make much progress, overall. It’s difficult, because, certainly in 
our institution, we are keen to continue to issue securitisations, 
we’re keen to continue to invest in securitisations, but there is 
going to be a tipping point where there’s either not issuance big 
enough audience, or, on the buy side, there’s too much uncer-
tainty over how holdings will be treated from a capital perspec-
tive, and therefore how efficient they are as secondary liquidity.

So our number one concern is: when do all of these discus-
sions land in a tangible way? The securitisation element of the 
European Commission’s CMU green paper was helpful in that 
it was the first sign we’d seen on paper that various disparate 
discussions around what qualifies as high quality are converg-
ing into one place. It remains to be seen how successful the 
Commission’s paper will be in trying to bring all of that dispa-
rate information to a conclusion, and of course that’s only at a 
European level. As Kevin said, there’s a whole global angle to 
this that we can’t just dismiss in the context of the European 
discussion, particularly as the larger active issuers tend to issue 
in multiple currencies in to multiple jurisdictions.

Hopkin, AFME: Yes. One of the things AFME said in our 
response to the Commission’s green paper was that we think 
a lot could be done to help revive this market through a rela-
tively limited number of fairly technical regulatory steps. If 
there is political will, we believe the Commission can largely 
deliver. They could fix the penal and disproportionately harsh 
capital requirements that securitisation suffers from, particularly 
compared to covered bonds, under Solvency II. That would be 
wholly within the remit of the Commission because Solvency II 
is a European regulation. The Basel situation is a little bit more 
complex, but the European authorities have already shown that 
they are willing to depart from a Basel standard if they feel that 
that’s the right thing to do. 

They did that with the liquidity requirements last year, for 
example.  The current regulatory framework for liquidity is 
slightly better than for capital, since certain types of high qual-
ity securitisations do fall within the definition of ‘high quality 
liquid assets’ and thus within the liquidity rules. But the haircuts 
are still disproportionately harsh, and that could be fixed fairly 
quickly by the Commission. 

And then there is risk retention and transparency, which 
again are predominantly European rules. A lot could be done at 
a technical level to deal with all of these things. It could feasibly 
be done by the end of this year, if the political will is there. 

But it remains to be seen if that’s the approach the 
Commission wants to take. One of the questions they asked 
in the Green Paper, for example, was whether we need an 
overarching regime for securitisation, or a new definition of 
European securitisation. We don’t think that effort is best spent 
on a ‘big project’ right now. You can achieve a lot with technical 
fixes that can be done in a regulatory context, obviously with 
appropriate prudential safeguards. 

If by the end of the year the capital and liquidity parts of 
regulation were fixed and there was more clarity and a sensible 
approach agreed with the industry around disclosure, we’d all 
feel very encouraged by that. 

Ingram, Clifford Chance: This is a key year for this discussion. 
As Rob [Collins] rightly said, a lot of ideas have been kicked 
around, but somebody’s got to make a decision and work out 
which products are left out, appropriate capital charges, liquidity 
qualification, work out who the relevant players are in any certi-
fication scheme. By the time we’re back at Global ABS in 2016, 
I would have thought a lot of this will be much more concrete. 
It has to be. We can’t keep kicking it around, we have to choose 
a game to play.

Covey, Nomura: We are running out of time, yes. The market 
has shrunk for seven straight years. And it will be fairly surpris-
ing if it doesn’t shrink again this year. It’s been going down by 
about 10% a year, and now we’re at less than €600 billion out-
standing excluding retained transactions. If this keeps dragging 
on, the ABS market risks becoming irrelevant to fixed income 
investors and the broader financing markets in Europe. I don’t 
think the regulators want that to happen, nor does the industry. 
But we’re running against the clock. 

Gandy, Santander: The concern over attrition is very real. 
ABS rightly needs to have a lot of due diligence performed by 
its investors, and it takes people with experience and knowl-
edge and understanding to do that. If there’s not enough 
supply, those people are going to be redeployed elsewhere 
and you’re going to see the investor base losing its ability to 
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invest in these things because they don’t have enough experi-
ence to understand them properly. So that’s why it’s critical 
to get this moving. 

And, Rob [Ford], I’m sure you would agree with this: I hear 
from investors regularly that they love to invest in securitisa-
tion. The investors participating now understand how to ana-
lyse it and think it’s a good product and think it provides good 
diversification. So why do we want to take away something that 
investors want?

Ford, TwentyFour Asset Management: Quite right. And it can 
go both ways. It can provide diversification within a broader 
portfolio of fixed income securities, and it can also help if 
you’re looking to mix and match with investments in bank 
paper, or in corporates, or in high yield — whatever it might be. 
Depending on where you’re investing in the capital structure, 
we certainly manage portfolios where we’ll have junior pieces 
of ABS sitting alongside high yield bonds, for example, in a 
broader fixed income portfolio. Not only do they add diversi-
fication in terms of risk, asset class and exposure to different 
industries, but they also give you the option, since most are 
floating rate, to mix them against longer-dated fixed rate securi-
ties, which allows you to manage your duration within your 
portfolio as well. 

And there is obviously a place for dedicated ABS portfolios 
that are concentrated, with more narrow mandates in any 
number of ways. It might be RMBS only. It might be Northern 
Europe only, for example. It might be only senior tranches, or 
mezzanine tranches. But you can target your investments to dif-
ferent investor needs — different return profiles and different 
risk profiles. It’s a perfect product for doing just that. It’s the 
only product, really, other than perhaps senior and subordi-
nated bank paper, where you can target a different risk profile 
and different return profile whilst doing the analysis within the 
same framework. 

Gandy, Santander: We hear a lot of regulators talk about cov-
ered bonds, and there’s a large group of policymakers who 
think: ‘Why do we need ABS? We have covered bonds. Just 
put everyone in covered bonds: it’s a safe product, it’s never 
defaulted”.

Ford, TwentyFour Asset Management: It doesn’t yield anything! 

Gandy, Santander: Yes, but other than that, it’s also more highly 
correlated, right?  

Ford, TwentyFour Asset Management: Yes. 

Gandy, Santander: You have an ABS product that’s completely 

non-recourse to the issuer. It’s like a separate risk compared to a 
covered bond. 

Ford, TwentyFour Asset Management: Yes, the vast majority 
of covered bonds are issued in fixed rate form, as well. So if 
you’re an investor who can’t do swaps then you can’t take your 
duration risk out. There’s also only one investment point and 
that’s at the top of the structure. I would say covered bonds are 
a very, very different investment. Covered bonds are covered 
by a pool, but they still sit at the top layer of a bank’s capital 
structure. You could buy tier one debt in a bank, but you’d be 
exposed not just to the cover pool but to everything the bank 
does.

Collins, Nationwide: We sell covered bonds and RMBS backed 
by essentially exactly the same credit (in terms of underlying 
mortgages), but the diligence that buyers put into your RMBS 
bonds is much more detailed than that which goes into the cov-
ered bond product. 

For a pretty simple business like ours, which does mortgages 
and savings and which funds itself primarily with retail deposits 
but also uses senior, RMBS, and covered, the dual recourse pro-
vided by covered bonds is neither here nor there. Investors only 
ever rely on it when one form of recourses (i.e. the issuer) has 
fallen over. So ultimately, if the firm fails, you still end up with 
a portfolio of mortgages to pay the liabilities whichever product 
you’re invested in.

Covey, Nomura: And at the same time, if you get to the point 
where your senior RMBS is looking at losses, then your bank 
has almost certainly failed too — barring a bail out from the 
government. The on-balance-sheet losses would be too high 
across the board to have the bank still standing. So the differ-
ence between a senior prime RMBS and a covered bond from 
the same originator is really that there is perceived put-back to 
the authorities with covered bonds, and that they will bail out 
the bank. Other than that, though, the dual recourse to the bank 
from a covered bond really isn’t economically worth the paper 
it’s written on to investors. I always found that somewhat ironic. 

Collins, Nationwide: And if you look at how rigid the Bank 
Recovery and Resolution Directive is, it’s very clear that all 
of your programmes would survive failure of the firm in any 
event. So that adds more to the argument that you kind of end 
up in the same place with both instruments in a resolution.

Gandy, Santander: Santander UK is also a big believer in having 
diversified funding sources. So we use some senior unsecured, 
some covered bonds, some ABS, deposits, etc. Back in 2010 or 
2011, when we had the first Greek crisis, we were shut out of 
all of the markets except for ABS. That was the only paper that 
we could sell to fund our business for a space of about nine 
months. I think regulators have to remember that. You can’t pile 
everybody into one source of funding without creating unin-
tended consequences.
 
Collins, Nationwide: In our recovery plan, we specifically talk 
about RMBS and covered bonds being potential recovery levers. 
You can’t foresee the specific circumstances of a firm’s failure or 
near failure and what might drive it. So you have potential situ-
ations, as the market has seen in the past, where one of those 
markets is closed to an issuer whilst the other one remains 
open.  

: How much has the ECB’s ABS purchase pro-
gramme helped to make securitization an economically viable 
funding alternative for European banks and businesses? 

Rob Ford
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Gandy, Santander: The ECB will always remind you that they’re 
not a regulator, not a policymaker. They’re a central bank, but 
they obviously have a lot of influence. And the fact that they 
put their money where their mouth is and are buying ABS is a 
very positive signal for the market. We can talk about the poten-
tial problems that could arise about crowding out the private 
market, but I think that, in general, it’s had a positive effect — 
certainly on the issuance side. You do get investors complaining 
about the tightening in spreads a bit, but…

Ford, TwentyFour Asset Management: Well, you can’t have 
one without the other, can you? That’s the problem. It’s all 
about balance. We almost certainly need to see spreads gener-
ally tighter, certainly for issuers outside of Northern Europe. 
I’m really pleased to hear in a lot of talk from people about 
Southern European issuers starting to think about coming back 
to the market. 

We saw a Spanish deal a couple of weeks ago, and I hear 
there’s a number of others thinking about it. They aren’t neces-
sarily in the pipeline, but under consideration. I’m expecting to 
have a lot of meetings with potential issuers from that part of 
the world at Global ABS this year, as well as with other issuers 
from the UK, Holland, Germany and France who haven’t come 
back to the market yet but who are considering it. And it is all 
as a result of the fact that spreads have tightened, making the 
economics of securitisation, as a funding tool or a diversification 
tool, viable.

The cost of ECB funding will rise in the future, and issuers 
will need to be able to diversify without it costing an absolute 
fortune. But if they can do it for a reasonable cost, then diver-
sification makes sense. From an investor’s point of view, yes, 
I wish spreads were still 100bp wider — that would be abso-
lutely great. But the reality is there has to be a balance. Some of 
those investors we brought into the market in 2010 and 2011 
will go away again, because they came in when spreads were 
much wider. But once spreads normalise — even if it is a ‘new 
normal’ — the asset class won’t work for the likes of hedge 
funds, for example, just as it didn’t work for them in 2007 and 
before. 

What really worries me is that there has been a lot of talk 
from the regulatory and policymaking community about how 
we need to bring real money investors into this marketplace — 
the insurance companies and the pension funds are the names 
that are often talked about. And yet they were never investors 
in this marketplace prior to the crisis, largely because most 
securitizations were relatively short-dated, floating rate, high 
quality — and thus lower yielding — securities. 

Because we’re starting from a low interest rate base there 
is an argument for the pension fund industry to invest in 
floating rate securities, which at least give them some kind 
of inflation hedge and can be seen as a proxy for inflation as 
rates go up. 

But if you’re a life insurance company or a pension fund and 
your sweet spot is 15 years of duration, ABS is not really for 
you, historically. You might take a short view for a period of 
time, especially in the rising rate environment. But this market 
isn’t going to be creating 15 and 20 year securities, it’s not 
going to happen.  

: We’ve spoken about the heavy capital charges on 
securitisations being a bit of a drag but are there any places 
specifically where existing regulation could be made clearer or 
better, or are there any major inconsistencies that should be 
brought to the attention of regulators?

Hopkin, AFME: One obvious one is risk retention. It’s a bit iron-
ic because we’ve always had retention of risk within European 

securitisation deals. We have never had, in any material way, 
outside some relatively small and very specific market sectors, 
the originate-to-distribute model seen in the US. So when the 
idea of risk retention was first brought in on January 1, 2011, 
there wasn’t any objection in principle from the industry. But 
there has been has been a huge amount of work, effort and 
energy put into all the details. And the rules have kept chang-
ing, as well. We’ve had about three or four iterations of the 
rules over the last four years, so it would be good if things set-
tled down a bit. 

We also have different risk retention rules for different types 
of investors. Bank investors have a different set of retention 
rules from insurance companies and alternative investment fund 
managers and so on. There is a lot of scope to standardise and 
harmonise those rules as much as possible. Clearly, there may 
need to be some specific differences that reflect the different 
nature of a bank investor from a fund or an insurance company. 
But we don’t need to have three different sets of regulations 
and different pieces of legislation all saying broadly similar, yet 
slightly different, things. 

Hawken, Mayer Brown: Regulators should always remember to 
use the right tool for the job. For example, they shouldn’t try 
to use credit rating agency regulation to prescribe disclosure 
requirements for a product, as they’ve done in CRA III, Article 
8b. You already have rules that deal with disclosure require-
ments for ABS, and you already have due diligence require-
ments in the banking regulations and so on. They’ve just added 
new requirements on top of that that haven’t necessarily been 
thought through and are not really designed to work well with 
existing rules.

Another example of regulation being used for a purpose it 
wasn’t designed for relates to large exposure limits, which aim 
to limit banks’ exposures to particular counterparties or groups 
of counterparties. We already have a very broad regime in place 
for that in Europe. The way it applies to commercial paper con-
duits in the UK severely restricts banks’ commercial paper con-
duit business because the regulators have applied large exposure 
rules in a way that serves to address bank liquidity risk, even 
though that’s not what those rules were designed to address. 

I think there needs to be more coordination between regula-
tors in different sectors, as well as in different jurisdictions, 
to make things fit together. In the last few years, particularly 
in Europe, there’s been much greater effort by regulators, for 
example, the insurance regulators and the banking regulators, to 
try to have more consistency in some rules that apply to both. 
There have also been efforts between regulators internationally.

But there should be more effort between Europe and the 
United States to keep regulation consistent, or, alternatively, to 
recognise one another’s regulations so that participants aren’t 

Kevin Hawken
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having to comply with a number of different regimes that are 
inconsistent. And that means that, on each side, the govern-
ments and regulators have to accept other countries’ regulations 
as being good enough. 

Hopkin, AFME: Rob [Collins], you and I have sat in meetings 
with the SEC to talk about risk retention rules in the past. You’re 
an issuer that frequently taps the US market, so having two sets 
of risk retention requirements, one European and one US, must 
be an enormous challenge. 

Collins, Nationwide: There’s certainly frustration at having two 
sets of rules to play to, especially since we aren’t from a market 
where there is an aggressive originate-to-securitize model.  I 
have a tenth of my mortgage portfolio in a securitization pro-
gramme because it’s a handy way of doing some of our funding. 
It gives you different levers to pull.

There should also be consistency around who the onus is on 
to make the determination of compliance with risk retention. 
If the burden is on investors to be certain that their invest-
ments are compliant, then that obligation should be quite clear. 
Conversely, if it is on the issuer, it should be clear that they 
have to demonstrate whether or not the retention is met. The 
authorities have swung to and fro a lot on that issue. 

Gandy, Santander: Yet another example is the different tem-
plates for providing loan-level detail. Can we not just harmonise 
that or just accept there are two different models, as long as the 
basic information is there? The US has one template, the Bank 
of England has another one and the ECB has another one. The 
BoE and ECB have tried to harmonise theirs, but then you have 
the US separately.

Ford, TwentyFour Asset Management: Actually a question for 
you, Steve: have they made efforts to re-harmonise templates, 
having started off harmonised and then diverged?

Gandy, Santander: It seems there is some recognition that they 
need to be harmonising the main fields. So we’ll see.

Ford, TwentyFour Asset Management: There are also instances 
of creating regulations with good intention which then cause 
issues in other areas. For example, on risk retention, regulators 
are talking about further tightening of some of the language 
around the definition of originator. The intent, quite rightly, is 
to make certain that the market doesn’t develop into an origi-
nate-to-distribute model — which we saw with CDO squared 
deals, for instance, prior to the crisis. 

But, unfortunately, what could end up happening is the com-
plete removal of the ability to securitize pools of assets that get 

sold between originators. If a lender sells a pool of mortgages, 
the buyer can no longer securitize it because essentially it’s con-
sidered originate-to-distribute, even though that isn’t the case. 
 
Hawken, Mayer Brown: And that question arises because of 
issues with market-value CLOs. It’s a particular kind of transac-
tion with a particular kind of structure. Regulators want to fix 
problems with those instruments by changing the definition of 
originator — which is a definition used not just for risk reten-
tion rules but for all the capital requirements. So it really could 
have unintended consequences if they play with that. 

Gandy, Santander: I’m generally very pleased with the direction 
we’re moving in with high quality securitizations and regarding 
regulators’ recognition of problems with capital requirements. 
But I’m concerned about how the rules will be interpreted once 
we have them. There will be 1,000 grey areas cropping up on 
almost every deal, at least initially, and if an issuer wants to 
comply with the rules but they’re unsure what the rules mean 
and they can’t get guidance from the regulator because it’s rela-
tively new, or the regulator is cautious, or they don’t have the 
authority to give it — then we might get into paralysis, which I 
hope can be avoided.

Covey, Nomura: But going back to the earlier question of what 
the features of an HQS framework should and shouldn’t be, 
that’s why it’s so critical that the foundation criteria just set the 
minimum standards. They need to be clear, they need to be few 
in number and they need to be focused on transparency and 
alignment of interests.

Ford, TwentyFour Asset Management: Yes, simple, standardised 
and transparent needs to be applied to the structures just as 
much as it does to the regulations. 

Covey, Nomura: I think we wrote once that one of the proposals 
for simple securitization was anything but simple. And yes, it’s 
a complex problem, but at the end of the day we need them to 
be inclusive and flexible, but very much focused on transpar-
ency: loan level data being provided; clear definitions of the 
terms used in documents; risk retention for alignment of inter-
ests. After that, if you want to layer on other criteria for specific 
purposes, like allowing only senior ABS for liquidity purposes, 
that’s sensible. But the foundation criteria should be simple and 
very straightforward so people understand what they need to 
do to meet them and, on the transparency side, so that investors 
have what they need to understand the risks of investing.

I’m a firm believer that there should be virtually nothing 
related to the credit risk of the underlying assets in the founda-
tion criteria, other than that normal lending standards apply. So 
I think making sure the originator isn’t cherry-picking the loan 
portfolio, and not allowing self-certified loans, are both valid 
foundation criteria. But outside of that, when you start going 
down the road of too many rules and too many guidelines, 
particularly on credit risk, it’s a slippery slope that can end up 
handcuffing securitisation and the benefits this market can pro-
vide to the Capital Markets Union and funding of the economy. 

Gandy, Santander: And there should be a willingness on the 
part of regulators to provide prompt responses to enquiries 
from industry participants when there is a grey area. Because if 
they can’t then the market could get paralysed.

: At the real economy level, channelling more capi-
tal markets funding to SMEs is a key priority of AFME’s initia-
tive, but how can securitisation help? Is it a full solution or only 
partial one? Also, to what extent is the ECB’s efforts in ABSPP 
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actually translating to financing for SMEs or the real economy?

Gandy, Santander: Some regulators have proposed some ideas 
around SME securitisation. One of the ideas is to come up with 
some way to standardise a rating system for SME collateral, 
because they recognised that you have different countries with 
different rules. The SME lending sector is not standardised. You 
have lines of credit, you have term loans, floating rate, fixed 
rate, secured, unsecured, amortising, bullet — many variations. 
Each is tailor-made to the particular needs of a specific SME, 
so it makes the collateral not very homogenous. That’s been a 
problem for rating agencies trying to rate these products. So 
coming up with some sort of rating system will certainly go part 
of the way towards helping there. It’s a complex issue and secu-
ritization is not going to be the panacea to solve all of it, but it 
can help get financing to SMEs.

Ford, TwentyFour Asset Management: The reality is that it’s 
fairly easy to securitize mortgages, or credit cards, or consumer 
loans — whatever it may be. It is more difficult to securitize 
SMEs, though not impossible, and it’s also a less well known 
product to investors. Securitization could provide a bit of a step-
ping stone that frees up funding and frees up capital that could 
help get lending to the SME sector, which isn’t there right now. 

Just addressing your ABSPP point, I think that’s really inter-
esting because ABSPP has come in for all kinds of criticism 
and yet, despite the fact that it’s only been about €6.5bn of 
purchases in six months — compared to covered bonds at 
€10bn a month — it has achieved its aims, to a certain extent. 
It has brought spreads in across most Northern European and 
much of the Southern European securitization sector at the 
senior end. There’s been some variance, but it has in many 
ways achieved its aim just because it’s there. Even if the ECB 
hasn’t bought a huge amount, the fact is: it’s there and the fact 
they are willing to pay the price to buy the assets has made a 
difference. 

Yes, they’ve built a somewhat onerous investment programme 
for themselves, which is slightly bizarre given that their eligibil-
ity criteria are quite simple and standardised, but this is a bit of 
a fob to the securitization doubters. They’ve ended up having 
to put in a large amount of manual overview, which has slowed 
the process up. You hear stories that the consultants they’ve 
hired to do the investing work for them have got to write 
60-page credit reports on every asset they want to buy. Then it 
has to be reviewed by somebody in the ECB, which ultimately 
makes the call. But they haven’t crowded out the market, and 
they’ve driven in spreads. Though it hasn’t resulted in SME issu-
ance.

Gandy, Santander: The key component of getting lending to the 

SME sector is being able to transfer risk and free up capital. And 
for that you have to sell the subordinated tranches. But SMEs 
are a riskier asset class so the relative cost of freeing up capital 
is higher for those assets. I don’t think the ABS purchase pro-
gramme, since it’s just set up to buy the senior tranches, will be 
able to remove that hurdle.  

Collins, Nationwide: We have a small SME business, but if we 
were asked to quadruple it in size next week, it would be within 
our ability to securitize something else — not SME loans — that 
would actually fund that. But there is also the question of where 
the capital comes from to support that lending. Do you go and 
raise some capital inorganically or have you got enough reserves 
to eat into?  

Hopkin, AFME:  I think we do need securitization to come back 
to help fund SMEs, absolutely we do. But it’s a bit like losing 
weight: you can’t lose weight just off your tummy, much as you 
might like to. You have to lose weight everywhere. And simi-
larly, to get SME securitisation back you’ve got to get the whole 
market back and to get the whole market back you’ve got to fix 
these things like capital, liquidity and risk retention so that secu-
ritisation can divest risk and help free up capital on the balance 
sheet for lending — especially more capital intensive lending 
like lending to SMEs.

: So what is the one change that would most help 
the securitisation market recover – regulatory, macroeconomic 
or political?

Covey, Nomura: Capital requirements. 

Ford, TwentyFour Asset Management: Regulation, regulation, 
regulation. 

Covey, Nomura: In my view, securitisation isn’t working simply 
because senior tranches are too expensive. And it’s too expen-
sive because there are regulated buyers out there who would 
like to buy this low-risk product, but who can’t because they’re 
essentially being told not to via punitive regulation. Capital 
requirements are probably the biggest regulatory constraint, but 
really it’s death by 1,000 cuts. You have a higher liquidity hair-
cut for ABS, a lower liquidity limit, and higher NSFR require-
ments as well. 

Hawken, Mayer Brown: Higher due diligence requirements, also. 

Covey, Nomura: Yes, and all sorts of stigma to deal with. But 
if you change that, and you give these buyers a rational, level 
playing field on which they could evaluate the risk and rewards 
of different types of securities, demand for senior securitization 
would be much stronger. Spreads would come in significantly 
and you’d end up having a growing, sustainable securitisation 
market.

Gandy, Santander: And I think it’s important to recognise that 
regulators are most worried that the problems that arose in the 
US subprime market might sweep across the entire world and 
affect other asset classes which — like securitization in Europe 
— in reality were doing just fine. 

But hopefully all of this regulation — the new transparency 
requirements and the due diligence requirements — will help 
investors distinguish the good stuff from the bad, so that if there 
is a problem in this area it doesn’t have knock-on effects else-
where.  And regulators do need to recognise that they cannot 
regulate risk completely out of the system. There is going to be 
a deal that fails.   s

Steve Gandy
SANTANDER
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On Wednesday June 10, GlobalCapital held its annual 
US Securitization Awards in New York, recognising the 
best banks, issuers, investors, law firms and deals in the 
market, as chosen by their clients and peers. 

This was the second time GlobalCapital has held these 
awards since acquiring Total Securitization and rebrand-
ing from EuroWeek at the start of 2014.

Last year, the awards took place against a backdrop 
of a bull run in US CLOs and higher yielding products as 
investors sought to maximise yield, and just two weeks 
after European Central Bank president Mario Draghi 
threw the weight of his institution behind European ABS.

The hunt for yield has only intensified since then, allow-
ing more esoteric asset classes to blossom. Meanwhile, 
the CLO market is finally taking a breather from new issu-
ance, as managers grapple with risk retention rules.

GlobalCapital would like to thank all the winners and 
the firms who attended the awards dinner at the Pierre 
Hotel in New York, as well as the voters without whom 
the awards couldn’t happen.

2015 US Securitization Awards: the winners

BANK AWARDS
Overall Best Securitization Bank	 Credit Suisse
Best Bank for ABS	 Credit Suisse
Best Bank for Broadly-Syndicate CLOs	 Citi
Best Bank for Middle-Market CLOs	 Wells Fargo
Best Bank for CMBS	 Bank of America Merrill Lynch
Best Bank for RMBS	 JP Morgan
Best Broker-Dealer for Securitized Products	 Morgan Stanley
Best Securitization Trustee	 US Bank

ISSUER AWARDS
Best ABS Issuer	 Ford Auto Credit
Best Broadly-Syndicated CLO Manager	 Apollo Global Management
Best Middle-Market CLO Manager	 Golub Capital
Best CMBS Issuer	 Deutsche Bank
Best RMBS Issuer	 JP Morgan
Best Debut Securitization Issuer	 Dunkin’ Brands

DEALS OF THE YEAR
ABS Deal of the Year
BlackRock Consumer Credit Origination Loan Trust 2015-1
Lead managers: Citi and Credit Suisse

CMBS Deal of the Year
B2R Mortgage Trust 2015-1
Lead manager: Wells Fargo

RMBS Deal of the Year
Freddie Mac STACR 2015-DN1
Lead managers: JP Morgan and Citi

LAW FIRM AWARDS
Best Overall Securitization Law Firm	 Dechert
Best Law Firm for ABS	 Mayer Brown
Best Law Firm for CLOs	 Dechert
Best Law Firm for CMBS	 Orrick
Best Law Firm for RMBS	 Dentons

INVESTOR AWARDS
Best Overall Structured Finance Investor	 Wells Fargo
Best ABS Investor	 TIG Advisors
Best US CLO Investor	 Prudential Investment Management
Best MBS Investor 	 Cerberus Capital Management
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Intex     
 Cashflow Analytics for Structured Finance

Intex provides deal cashflow models, analytics and structuring software for 
securities worldwide. With over 25 years of experience, we provide the most 
accurate, independent and complete cashflow model library in the industry.  
Intex models RMBS, ABS, CMBS, CLO, CDO, Covered Bonds and many other 
asset classes across the globe.

Global Deal Coverage  
Load any of the 30,000+ securitizations 
Intex has modeled internationally, 
including Chinese deals in these asset 
sectors: Auto Loans, CMBS, Consumer 
Loans, Equipment, RMBS and SME.

Historical Comparison
Compare a deal’s historical perfor-
mance to the related cohorts. Refer-
ence an individual peer transaction,  
or an aggregate bucket composed of 
all issuance from a given collateral 
type, issuer, collateral manager  
and/or vintage.

Cashflow Modeling   
Combining the ability to handle all 
asset payment types, with the proper 
integration of credit enhancements, 
liquidity facilities and swaps along  
with the ability to model the most 
complicated liability structures such 
as Master Trust securitizations to the 
fullest level of detail.

Expanding Loan Level Coverage
Forecast using loan by loan data to 
provide the most granular representa-
tion of the collateral pool. All relevant 
payment terms are utilized to facilitate 
the most accurate cashflow modeling.
Numerous descriptive fields, such 
as LTV and arrears status, allow for 
advanced Script Model bucketing  
and forecasting. 

Script Model Forecasting
Create unique forecasting buckets 
based on Intex’s detailed loan-level 
characteristics. Then stress each loan 
bucket across various scenarios. 

Pre Close Modeling   
Leverage Intex before deals have 
priced to help make superior purchas-
ing decisions. Arrangers use Intex’s 
modeling teams or structuring tool, 
Intex DealMaker, to generate Intex 
cashflow models, then post to the Intex 
database during the initial marketing 
phase, prior to the close.

To learn more about Intex:    
Visit www.intex.com/gcintl1506.rd   
E-mail gcintl1506@intex.com

Intex Solutions, Inc.   

North America   |   Europe   |   Asia   |   Australia
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This is how we roll

left to right: Eleanor Mulligan, Michael Thill, Stephen 
Langan

left to right: Robert Wagstaff, Aidan Canny, Arlene 
Allen, Paloma Álvarez-Uría Berros, Paul Byrne, Claudia 
Olver, Tsampikos Trigenis and Federico Mella

Axel Demeure, Kwan Ho Wong, Carlos Castro and 
Jonathan Lowry on the Moody’s desk at Global ABS

Global ABS warms up

Conference chatter

left to right: Mikaela Kantor, Kira Mineroff and  
Angela D’Cruz

The intertrust team
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www.cortlandglobal.com

Investment Servicing

Cortland’s experienced professionals deliver independent accounting, analytics, and 
servicing solutions to clients across the globe. Our leveraged loan services include loan 
administration, reporting, trade settlement, material non-public information (MNPI) fi rewall, 
successor and administrative agency services. For CLO managers we add compliance 
and waterfall modeling including ongoing model maintenance (hypos, daily snapshots, 
trustee tie-outs, etc.).  Cortland also provides fund administration, escrow agent and cash 
management services. Our services are utilized by investment managers, commercial 
lenders, institutional investors, and family offi ces.

Lora Peloquin  
Lora.Peloquin@cortlandglobal.com
+1 312.564.5055 

Tim Houghton, CFA 
tim.houghton@cortlandglobal.com
+1 312.564.5053 

Juliana Ritchie
juliana.ritchie@cortlandglobal.com
+44 (0)20.3102.7381

Chicago   •   New York   •   Los Angeles   •   London


